In 2021, we helped them

$1 5 M reach a record-breaking

in sales in 2018 grew to in sales.

In 2022, we achieved
another record-breaking
milestone by helping

X . them close
INn sadles in 2019

when we first started
working (and winning)
together.

in that year’s sales

Bradford Systems is a nationwide business We knew we needed to establish every channel

storage equipment supplier that was looking of digital marketing that was absent at the

to increase leads and sales for their sales moment, including a conversion-optimized

team'’s pipeline. They had relied solely on website, a strong online advertising course of

manufacturer-provided leads and had little to action, an informative email newsletter strategy,

no activity in online marketing initiatives, which and more activity on social media channels.

they saw as their biggest missed opportunity. Moreover, since they had a strong sales team

This insight was the main factor for bringing in available to work more leads, we planned on

WGA to help launch their online presence and getting them more support and materials from

drive online leads. the marketing side in order to help them close

more deals.
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